Bakana EBreHum
Head of Product Marketing (PMM)

DopMUpYO BOCMPUSATHE, YAKOBbLIBAO C/IOXKHOE B MOHSATHOE U LIEHHOE.
TecTrpyto rmnoTesbl U CTPOI CUCTEMbI MapKeTUHra Ha AaHHbIX.
CB#A3bIBato NPOAYKT C PbIHKOM, MpUBMeKas LesieBon Tpaduk n
KOHBEPTMPYS ero B poCT Noka3saTeNieil U BbIpYyYKY.

Jlokauusa u ycnoBusa: CaHkT-MeTepbypr ¢ Odwnc / rnbpua / ynanéHka e« lMNepee3n B MOCKBY Npu COraiacoBaHUU yC/I0BUNA,
roToB K KOMaHANPOBKaM
KoHTakTbl: bakalaeco@gmail.com | +7 905 285-09-11 | Telegram: @bakalaeo | bakala.ru | LinkedIn: in/bak-ala-la

| Huwu, c KoTopbiMu paboTan

IT - lornctuka - NMpombiwneHHocTb - HR-tech - HedpTeras - CTponTenbcTBo - E-commerce - Meponpustusa - ObpasoBaHue
(NpoeKTHO) * ®NHaHCHI (MPOEKTHO)

I MpoaykKkroBas cneuvanusauus

SaaS - Enterprise / SMB - Custom & On-Premise - Mobile - Start-up (MVP) - Open-Core

| Mo# onbIT

PyKOBOAMTenb HanpaBJieHUA MapKeTUuHra ceHT. 2024 — aHB. 2026

Fasnpom HedTb / FasnpoMHedTb-CHabXXeHue

lMponykToBoe HanpaBaeHne: UNgpoBM3aLUns 3aKyrokK, I0rucTnyeckas naatgopma, B2B-mapkeTnneic, AkaaemMuvs 3aKyrnok

e I3MeHnN No3ULMOHMPOBaHWE 1 NepeynakoBan pelleHne c pegmsanHom 2 neHanHros nof JTBD n CJM ona Ka)kKAoro cermeHTa:
pocT nmpos +30% n CR B MQL.

o CnpoekTuposasn 1 BHeapwun lifecycle-BopoHKy Ha ocHoBe AARRR: KoHBepcusa B peructpaumnio 1% - 4%, B akkpeantaumio 8% -
24%, y4aCTHUKN ayKLmnoHa x10.

e Ob6ecne4ynn 80% rogosoro nnaaHa no MQL ans noructnyeckon nnatgopmbl 3a 4 mecsua Yepes PLG-MexaHuKu.

o CHu3un CAC Ha 25% 3a CH4ET onTUMMU3auumn Noab30BaTENbCKOrO MyTW, IMAOreHepauumn 1 Tpuneaepa B MOAENb MOAMUCKN.

e PaspaboTan cTpaTeruvio nmaoreHepauumn ans 3 mexayHapoaHbix popyMoB, npoTecTuposan 50+ runoTes 3a 3 mMecsua.

e SEO-ayauT BepHyn B nHAekc 6onee 36 000+ cTpaHUL, KaTeropuin n kaptovek Toapa (+50%), opraHnyeckunin Tpaduk BbIpoc
x5,

Benywiun digital-mapketonor / Growth Marketing Lead anp. 2021 — nioH. 2024
LLeHTp peuyeBbix TexHonorun (LLPT)

AI-peLLIeHMFI, pacrio3HaBaHue pedu, 5MOM6TpVIﬂ, pe4dyeBasa n BugeoaHasimTuKa

e [lepeynakoBan 2 cTpaTernyeckmx npoaykTa Ha pbiHKe P®: pocT nmpos Ha 280%, KoHBepcus +2,4% 3a 3 mecsaua, CPL —18%.

® 3anycTuna 4 HanpaBneHus Ha MexxayHapoaHble pbiHKKU (MENA, LATAM): 6peHA-nnaaTdopMa, No3nLMoOHNPOBaHMe, BU3yasibHas
KoHLLenums.

e PaspaboTan NpoAyKTOBbLIM CalT 1 aganTupoBas MOPTdhesb pelleHnin Noa MexXAyHapoLaHbIN PbIHOK.
e Cdopmmpoan YTI 1 NpoAyKTOBble MPeAsIOKEHNA Ha OCHOBaHWUM 63Kn0ra COBMeCTHO C BflagesibLlamMu NpoayKTa.
e Co3pan cTpaTteruio npusnedyeHuns B LLikony Tectuposmnkos LPT: CPL okono 300 £, ctoumocTb npodaku o 1000 L.

Bepywimn nHtepHeT-MmapkeTtosor / [IpoayKToBbii MapKeTosior nioH. 2020 — anp. 2021
TenelopT

LogTech, kypbepckas AocTaBKa, CEPBUC MOCTamMaToB

e Pa3paboTan tripwire-npoAyKT 1 CUCTEMY INA-MAarHUTOB: POCT KOHBEPCUW Ha TECTOBLI nepnol ¢ 2% 1o 11%.

e [loCTpowun BOPOHKY nnaoreHepaumn ¢ Hyna: MQL no pemo/TectoBomy nepmnony +40% 3a 3 mecsaua.

e 3anyctun Tapud «BbICTpbIA CTapT»: POCT KOHBEPCUM B KOHTPaKT 6e3 TecToBoro nepunofga ¢ 4% 0o 15%.

MpoanykToBbin MapkeTonor / Digital Marketing Lead nek. 2016 — mai1 2020

Fopu30HTbI pocTa

MpomebiluneHHbii 10T, nnatgopma ID-uaeHTUGUKaUNN aKTUBOB, UNHPOBU3aLINS JIOTNCTUKN

e O6HoBWUA BpeHA-NAaThOPMYy KOMMaHUN — Peno3nLMoHMpoBas Kak pa3paboTyinka 061aqvHbIX pelleHunii, a He TONbKO
npovssoauTens obopynoBaHus.

e [lpoTecTmpoBas rmMnoTesbl N 3anNyCTUA 5 HULWEBbLIX pelleHuii nog SMB: unkn caenkn —30% 3a 6 mecsaueB, KOHBEPCUS B CAENKY
+40%, +8% K ARR.

o CcopmumpoBan ctommocTHble mogenn ans B2B Cloud/SaaS: 3asBku Ha nogkatoyeHne x2, CAC —14% 6e3 pocTa oTTOKa.



e 3anyctun MVP go-base.ru: 3anpockl B MOUCKe 1 NPOCMOTpPbI KaTasnora X10 3a 2 Mmecsiua, KOHBePCUSA B KOHCyAbTauuo 1% —» 3%.
e YBenuyun opraHmnyeckmi Tpadumk go-rfid.ru x3,5 1 BbiBen B ToMn-5 pblHKa 3a CYET KOMMIeKcHon SEO-cTpaTerunm.

PykoBoauTesib N0 MapKeTUHry OKT. 2013 — mar 2016
Tenno AnbsiHC

E-commerce, nHxeHepHoe 0bopysoBaHNe, CTPOUTENLCTBO

° 3aI'IyCTI/IJ'I NHTEPHET-Mara3nH NH>XXeHepHoro o6opyn0|3aHVm C HYyJid: OKynaemMoCTb 3a 6 mecsues, POCT NpoAaXk 1 BbIPYy4KU
+300%.

e YnakoBaJ HarnpasJ/ieHe YaCTHOIrO AOMOCTPOEHUS «MoA KJoY» AJis OHMAMH-NMPOoAaX.

I KnioyeBble KOMNeTeHUnu

MpoayKToBbIN MapkeTUHr n GTM-cTpaTerun - CustDev u JTBD-uccneposaHus - NosmymoHmnposaHue n YT - Sales Enablement
(battle cards, use cases, white paper) - UX/CX n Customer Journey Map - AARRR-BOpoHKa 1 unit-a3KkoHOMKKa * bpeHAa-cTpaTerus n
BU3yasbHas KoHuenuus - Kpocc-pyHKLNOHabHoe nuaepcTso - C-level n npoaykToBble KOMMYHUKaLMK - Al-mapkeTuHr - Hands-
on ynpasiieHne

| MHCTpYMeHTBbI U cTeK

AnanuTtuka, Bl v paHHble: GA4, dHpekc.MeTpuka, Google Tag Manager, AHaekc.Datalens, Looker Studio, SQL, UTM-pa3meTKka
CRM u aBTOMaTmM3aums: Bitrix24, amoCRM, Unisender, MindBox, Carrot Quest, webhooks-uHterpauun

Performance-kaHanbl u Megua: fHaekc. AupekT, VK Peknama, Telegram Ads, myTarget, AButo.busHec, PEK Oupxxutan, Sber Ads
WUHcTpyMeHTBI M pa3paboTtka: Figma, Tilda, HTML/CSS, ocHoBbl JS/PHP, Screaming Frog, flHaekc.BebmacTtep, Google Search Console
Al-uHctpymeHnTsbl: ChatGPT, Claude, YandexGPT, Qwen, DeepSeek — reHepaunsa KOHTeHTa, aHa/IMTUKa, aBTOMaTU3aUNsA PyTUHbI
YnpaBneHue npoueccamum: Jira, Confluence, Miro, Notion

| Mpodunb

* 15+ net B MmapkeTuHre B2B / B2G / D2C

e 12+ net B IT-kOMNaHMaX

* 3 chopMmMpoBaHHbIE KOMaHObl MapKeTUHra

* 6 4esnloBeK B NoA4YnHeHUN (in-house + NoapAAYNKK N areHTCTBa)
* 40+ NeHONHroB 1 CanToB

® 6 LMMPOBLIX MPOAYKTOB, BbIBEAEHHbIX Ha PbIHOK C HY1S

e PeknaMHbIl 6og>KeT B ynpaBneHun — 15 mnH £/mec

e Mrpatolumin TpeHep: hands-on noaxof, BCE B CTEeKe HaCTpavBas 1 3anyckasn cam

| HDonosHUTEeNbHO

AHIIMACKNIA A3bIK — YPOBEHb B1l, B aKTUBHOM pa3BUTUN. [paxkaaHCTBO PO, roTOBHOCTL K Nepee3ay B MoCKBY Npu COriacoBaHUK yC1I0BUNA,
a TakXXe K KOMaHANPOBKaM.



